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Here’s to a brand new year of good health, good fortune, and 
good times. Thanks for bringing in the New Year with us 
here at Brickell Key II. We feel fortunate to have you all 
as our residents.

From the Scary Times Success Manual 
by Dan Sullivan

These ten strategies keep the focus on opportunities for growth, progress, and 
achievement that arise when the world around us gets more turbulent. We hope 
they support your creative thinking, communications, and actions as you navigate 
the months ahead. 

1.	 Forget about yourself; focus on others. Uncertainty can drive people into 
themselves, making them feel isolated and helpless. The best strategy here is 
to go in the opposite direction, expanding your connection with others and 
focusing on helping them transform their negatives into positives. The more 
you contribute in this fashion, the less you’ll need to worry about your own 
situation. You’ll become a source of confidence for everyone else.

2.	 Forget about your commodity; focus on your relationships. In uncertain 
times, people become frightened about the viability of their “commodities”—
the things they sell and the jobs they hold. A more strategic response here 
is to disregard your own commodity and focus on deepening the power and 
possibility of all your relationships—with family, friends, team members, 
suppliers, clients, customers, and prospects. Every time you strengthen a re-
lationship, the viability of your commodity will increase. 

3.	 Forget about the sale; focus on creating value. Most people don’t like be-
ing sold to at the best of times. When times are uncertain or scary, they turn 
off, hang up, and slam shut. But what people want at all times is value cre-
ation—that is, solutions that help them eliminate their dangers, capture their 
opportunities, and reinforce their strengths. When you focus on providing 
these three solutions, the sales will naturally follow. 

4.	 Forget about your losses; focus on your opportunities. Things you had 
and may have taken for granted sometimes disappear. Some people never get 
over this. They keep trying to replay their old games. A better strategy is to 
start an entirely new game— using new ideas, new energies, new tools, and 
new resources. As the world changes, opportunities suddenly become avail-
able to achieve far more than you ever did in the past. 

5.	 Forget about your difficulties; focus on your progress. Things may not 
be as easy as they once were. New difficulties can either defeat you or re-
veal new strengths. Your body’s muscles always get stronger from working 
against resistance. The same is true for the “muscles” in your mind, your 
spirit, and your character. Treat this whole period of challenge as a time when 
you can make your greatest progress as a human being.

6.	 Forget about the “future”; focus on today. The “future” is an abstraction. 
It doesn’t exist except as an idea. The only future that has any reality is the 
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From the Scary Times (from  page 1)

The views expressed here are not necessarily those of Coastal Group Publications, Inc. (CGP) or its staff. CGP assumes no responsibility for any text or illustrations submitted for publication. 
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PREVENTING ILLNESS 
Please keep in mind 
that the best way to 
prevent illness is to 
avoid being exposed to 
the Coronavirus. The 
CDC has published 
these steps for doing 
just that: 

•	 Stay home if you’re sick. 
•	 Choose to self-isolate if you fall into a high-risk 

category. 
•	 Avoid close contact with people who are sick.
•	 Wash your hands often with soap and water for at least 

20 seconds.
•	 Avoid touching your eyes, nose or mouth.
•	 Follow coughing and sneezing etiquette (cover your 

mouth with a tissue and then toss the tissue in the trash).
•	 Clean and disinfect frequently touched objects and 

surfaces.
•	 Follow social distancing rules even when using the 

elevators!

In the Association’s continued efforts to protect the 
health and wellbeing of its residents, please immediately 
notify management if you test positive for the novel 
coronavirus (COVID-19), or if you become aware of 
another resident who has tested positive for such virus, 
so that the Association may take appropriate steps in 
furtherance of protecting the health, safety and welfare 
of the Association and other residents. Please note that 
the intent of this notice is not to create a panic within the 
community, but only to further the Association’s efforts 
in protecting the health and wellbeing of all residents.

We sincerely appreciate the patience and cooperation of 
everyone who is a member of this community in support of 
the aforementioned protocols and directives.

one you continually create for yourself through each 
day’s contributions, achievements, and results. This is 
an excellent time to ignore all those experts who never 
saw the present circumstances coming. Focus on what 
you can do over the course of each 24 hours, and you’ll 
be the only expert on the future you’ll ever need. 

7.	 Forget about who you were; focus on who you can 
be. Many people define themselves by external circum-
stances. When these abruptly or unexpectedly change, 
they don’t know who they are, so they keep trying to 
be who they used to be. From now on, take your cues 
from the inside—from your dreams, ideals, values, and 
operating principles. These need never change, regard-
less of the circumstances. Take advantage of external 
confusion to become selfdirected, self-managed, and 
self-motivated. 

8.	 Forget about events; focus on your responses. When 
things are going well, many people think they’re ac-
tually in control of events. That’s why they feel so 
defeated and depressed when things turn bad. They 
think they’ve lost some fundamental ability. The most 
consistently successful people in the world know they 
can’t control events—but continually work toward 
greater control over their creative responses to events. 
Anytime there is fear, uncertainty, or discomfort, it’s 
an excellent time to focus your attention and energies 
on being creatively responsive to all the unpredictable 
events that lie ahead. 

9.	 Forget about what’s missing; focus on what’s avail-
able. When things change for the worse, many desirable 
resources are inevitably missing, including informa-
tion, knowledge, tools, systems, personnel, and capa-
bilities. These deficiencies can paralyze many people, 
who believe they can’t make decisions and take action. 
A strategic response is to take advantage of every re-
source that is immediately available in order to achieve 
as many small results and make as much daily progress 
as possible. Work with every resource and opportunity 
at hand, and your confidence will continually grow. 

10.	Forget about your complaints; focus on your grati-
tude. When times get tough, everyone has to make a 
fundamental decision: to complain or to be grateful. In 
an environment where negative sentiment is rampant, 
the consequences of this decision are much greater. 
Complaining only attracts negative thoughts and peo-
ple. Gratitude, on the other hand, creates the opportuni-
ty for the best thinking, actions, and results to emerge. 
Focus on everything you’re grateful for, communicate 
this, and open yourself each day to the best possible 
consequences.
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BLINDS & SHADES
F R E E 

SHOP AT HOME 
SERVICE

WE BEAT ANY ESTIMATE 
BLINDS, SHADES, SHUTTERS

F R E E 
MEASURING & 
INSTALLATION

VERTICALS REPAIRED & CLEANED
MOTORIZED SPECIALIST
SHADES REPAIRED & CLEANED

BLINDS & SHADES
WE BEAT ANY ESTIMATE.*
ANY BRAND, ANY STYLE

Including: Home Depot, Loews or ANY South Florida Window Treatment Retailer. 
ALL our Blinds carry a Lifetime Warranty (Parts & Labor).

WE REPAIR ANY VERTICALS, BLINDS & SHADES

FREE
SHOP AT HOME

SERVICE

FREE
MEASURING &
INSTALLATION

*VERTICALS REPAIRED CLEANED*
*MOTORIZED SPECIALIST*

*SHADES REPAIRED & CLEANED*

WE SHOW UP!
305-469-8162 or 954-237-4208

25 
years 

in Biz

20% OFF 
Motorized 

Shades
exp. 8/31/20

must present coupon

305-469-8162   WE SHOW UP!   25 Years in Biz

FAST SERVICE, LOWEST PRICES GUARANTEED!
We Also Do

VerticAl trAcks 
repAireD

Two Locations to Better Serve You:
9456 Harding Avenue, Surfside, FL

Phone (305)866-2626  Fax (305)866-2204
4011 W. Flagler St. Ste. 506, Coral Gables, FL

Phone (305)643-1444  Fax (305)643-0447

One Dollar Emergency Dental Visit
Including Necessary X-Rays

NEW PATIENTS ONLY.

Meet Your Neighborhood Dentist
Dr. Edy A. Guerra

Over 20 years in Surfside, Bay / Bal Harbour

Martha G Jerez 
786-804-8684
Martha.Jerez@FreedomMortgage.com
FreedomMortgage.com/Martha-Jerez
Licensed in Florida

TOP
*Inside Mortgage Finance, 2018

*Inside Mortgage Finance, 1Q201
9
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FL    

THE HOME TEAM

FREEDOM MORTGAGE

NY    NJ    PA    MD    NC

OF

1655493

HOME OWNERSHIP
STARTS HERE.
Call Martha Today and Learn More 
About Home Financing 

Spinach & Potato Frittata
Frittatas are excellent for Easter brunch 
and any Passover meal, because they’re 
not reliant on grains in any way and 
can be totally flexible to accommodate 
leftovers. This recipe is Easter-
appropriate, Passover-approved, and 
an excellent ways to celebrate spring.

• 2 tablespoons olive oil
• 6 small red potatoes, sliced
• 1 cup torn fresh spinach
• 2 tablespoons sliced green onions
• 1 teaspoon crushed garlic
• salt and pepper to taste
• 6 eggs
• 1/3 cup milk
• 1/2 cup shredded Cheddar cheese

Heat olive oil in a medium skillet 
over medium heat. Place potatoes in 
the skillet, cover, and cook about 10 
minutes, until tender but firm. Mix 
in spinach, green onions, and garlic. 
Season with salt and pepper. Continue 
cooking 1 to 2 minutes, until spinach 
is wilted. In a medium bowl, beat 
together eggs and milk. Pour into the 
skillet over the vegetables. Sprinkle 
with Cheddar cheese. Reduce heat to 
low, cover, and cook 5 to 7 minutes, 
or until eggs are firm. Serves 6.
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EST. 1980

Jeff Diamond & Anthony Lasorsa REMODELING • INSTALLATIONS
•	 Kitchen / Bathroom
•	 New & Resurfaced Cabinets
•	 Cabinets / Vanities
•	 Custom Baseboards / Crown Moldings
•	 Granite / Marble / Mica Counter Tops
•	 All Types of Tiles & Marble Installed

PAINTING & SERVICES UNLIMITED

“Your Experienced 
Handyman”

•	Design & Management 
Services

•	No Job Too Small  
•	Free Estimates
•	Service & Quality at 

Reasonable Prices
•	Commercial & Residential
•	Habla Español

15% 
Off

any 

remodeling

job!

10% 
OFF
Any 

Service
Valid With Coupon.  

Not To Be Combined 
With Other Offers. 

Exp 5/31/2020

Kitchen      Bathroom Remodeling& Satisfaction and Quality Guaranteed

We are committed to the fulfillment of  your home improvement needs with an 
eye towards increasing the value of  your real estate asset. Whether you are 
remodeling a kitchen, bathroom, complete residence or room addition; we are 
the Miami Beach Experts, family owned for 30 years.

specializing  
in condo & 
apartment interiors

305-865-9005

DIAMOND     REMODELERS

Painting & Services Unlimited Lic. CC94BS00437 • Lasora Enterprises, Inc CGC031497
Licensed & Insured General Contractor

www.diamondremodelers.com
 jeff@diamondremodelers.com

•	 Painting, Condo, House, Apt. Roof Painting
•	 Popcorn Ceiling Removal
•	 Smooth Ceilings
•	 Framing, Drywall & Finishes

•	 Full Service Contractors
•	 Plumbing & Electrical Service
•	 Doors / Windows
•	 Mirror Installation

Ful l  Ser v ice  Contractor s

Receive a 15% discount on any remodeling job!

Call me today for a FREE, no cost obligation, comprehensive market analysis of your property. 

www.patrickjaimez.com

Mobile (786)-277-7355
Direct (305)-459-5019 

patrickjaimez@gmail.com 

Hablo Español/Falo Português
Selling Real Estate for over 20 years!

DON'T LET COVID-19 STALL YOUR SALE
My exclusive marketing program will reach buyers quickly and virtually through:

Property Video Tour Property Website
Online Advertising Customized Email Distribution
Social Media Posts Virtual Showings

CONTACT ME TODAY TO TELL YOU ABOUT HOW I CAN GET 
THE MOST ONLINE ATTENTION FOR YOUR PROPERTY.

Under Contract!
7441 WAYNE AVE,  #6J
MIAMI BEACH, FL

Beautiful, corner-unit condo
with open balcony and great
views at Parkview Point
Condominiums. Renovated
kitchen with granite
countertops and stainless
steel appliances. 

Call Now!
Rosa Jacquelin

����� ��������

www.SignatureHomesOfMiami.com
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